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We were not expecting to see the following, but since the Company released preliminary 4QF23 and full Year 

2023 results, we will provide some brief color.  From the release:  
 
Sow Good Inc. 

Tue, January 16, 2024 at 5:30 AM PST 

- Preliminary Fourth Quarter and Full Year 2023 Financial Highlights 

 

• Fourth quarter 2023 revenue is expected to be between $9.54 and $9.57 million, marking a quarterly 

record and significant increase compared to $0.05 million in the fourth quarter of 2022. 

• The Company’s preliminary fourth quarter 2023 revenue was also an approximate 90% sequential 
increase over its third quarter 2023 revenue of $5.03M and an approximate 46% increase over the 

September year-to-date revenue of $6.55M. 

• Full year 2023 preliminary revenue is expected to be between $16M and $16.12M, a significant increase 

compared to $0.43M in 2022. 

 

 

- 2023 Operational Highlights 

 

Sow Good’s production and operational capacity has grown extensively and continues to do so with the 

following advancements: 

 

• New Freeze Driers — Sow Good’s ongoing construction of three additional freeze driers, slated for 
completion by the end of Q1 2024, is expected to more than double the Company’s capacity. 

• Monterrey, Mexico Corporate Offices — To drive continued expansion and support its growth, Sow 

Good will be opening a corporate office of approximately 1,500 square feet in Monterrey, Mexico by 

the end of January 2024. This office will house Sales, Graphics, Accounting, and IT Staff. 

• Team Growth — Sow Good’s corporate team has received powerful new additions, including a 

Director of Co-Manufacturing and Latin America and our CFO, maintaining Sow Good’s lean yet 
highly efficient and collaborative team. The Company’s production team has more than doubled in 

the last six months and is expected to continue expanding in 2024. 

• SKU Expansion — For 2024, Sow Good has launched and is continuing to launch new SKUs, 

comprising diversified flavors, sizes, and textures that the Company anticipates will appeal to a 
broader customer demographic. Recent expansions include Sour and Sweet Spheres, “jumbo” 

versions of Sow Good’s Bites SKUs, and Jumbo Vanilla and Neapolitan Crunch Cream freeze dried 

ice cream sandwiches. These expansions reflect Sow Good’s highly agile product and partner 
development. 

 

“This exciting growth in the fourth quarter and throughout 2023 is a testament to the dedication, strategic and 

manufacturing expertise, and passion for innovation ingrained in our team,” said Claudia Goldfarb, Sow 
Good’s CEO. “As much as we have grown over the past year, we have continued to support robust customer 

demand, grow our production capacity, and expand our partner base as we enter 2024. To that effect, we are 

thrilled to open our doors to new retail and wholesale customers and provide more freeze-dried treats that 
captivate consumers and revolutionize the candy industry.” 

 
This release contains certain estimated preliminary financial results for the fourth quarter and fiscal year ended December 31, 2023. 
These estimates are based on the information available to us at this time. Our financial closing procedures for the fourth quarter and 
full year 2023 are not yet complete and, as a result, our actual results may vary from the estimated preliminary results presented here 
due to the completion of our financial closing and review procedures, the execution of our internal control over financial reporting, 

final adjustments, and other developments that may arise between now and the time the financial results for the fourth quarter and 
fiscal year ended December 31, 2023 are finalized. The estimated preliminary financial results have not been audited or reviewed by 
our independent registered public accounting firm. These estimates should not be viewed as a substitute for our full interim or annual 
financial statements. Accordingly, you should not place undue reliance on this preliminary data. 
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Our Q4F23 estimate was for revenue of $7.2 million providing a preliminary upside of around $2.3+ million 
to their $9.5 million guidance, or about 32% to the upside.  For fiscal 2023, they are looking at preliminary 

numbers of $16 million versus our estimate of $13.7 million, however, recall, when we initiated the research 

6 months ago (July 18,2023), our revenue estimate for F2023 was for $10.2 million.  Thus, from that initiation, 
the upside surprise for F2023 looks like something close to +60%.   In our prior research, we have stepped 

through our methodology regarding how we arrived at our estimates (based largely on our assessments around 

customers they had announced publicly), but if we are being honest, when we published those numbers in July 

we thought (and we think we were right at the time) that the street likely believed our estimates were off the 
mark.  As it turned out, that would have been correct, except, we suspect the sense was that our error was too 

high versus too low. In short, the Company’s candy launch, as manifested in the numbers for 2HF23 has been 

extraordinary.  
 

Looking ahead here are a few preliminary observations of our own.  

 

Our most current estimate is from our 11/14/23 update, and it reflects F2024 revenues of roughly $42 million.   
Q4F23 looks like $9.5 million (which annualizes to $38 million) and was achieved with 3 dryers.  Since (as 

the release notes and we have discussed in prior updates) they expect to have 6 dryers operational by the end 

of Q1F24, it sems highly likely that our current estimate for F2024 is likely lite, and perhaps significantly lite.  
 

We have attempted to model corresponding increases in SG&A, versus higher anticipated revenues.  For 

instance, our most recent model assumes a $4.1 million increase in SG&A for F2024 versus F2023. As the 
release notes, they have added some key personnel to help drive/manage growth, and they have added facilities, 

including offices in Mexico (which we did not see coming).  To translate, we are unsure if our model properly 

reflects appropriate increases in SG&A relative to corresponding marked increases in revenues.  For instance, 

we think it is likely that Q4F23 and perhaps the first half of F24 could include some extraordinary charges to 
support the revenue growth, both achieved and planned, that we do not have any particular visibility on - in 

part because they have not been here before.  Further, we would submit from experience, that as serial 

entrepreneurs, the Goldfarb’s are quite proficient at bootstrapping businesses to sustainable success, which 
includes their willingness to “wear many hats” along the way and to (personally) do whatever needs to be done 

to make it work.  In retrospect, we would further suggest their willingness to support SowGood via personal 

investments along the way support that view. That being the case, it would not be surprising to us if SG&A 
settled in at higher levels than we are anticipating as they hand off some of their multiple duties to others. On 

the other hand, we think it is fair to suggest that their “bootstrapping” frugality is also likely an ingrained part 

of their entrepreneurial mantra, so we do not expect them to add unneeded expenses either.                

 
To summarize the two prior paragraphs, our model and associated projections clearly need some updating, but 

we would rather do that from a point of better confirmed visibility (following the filing/release of audited 

F2023 numbers, or the announcement of further guidance), before we go down that path.  In the meantime, we 
would provide one further anecdotal piece of information that readers can interpret as they will.  

 

As part of our due diligence, we try to support 

our processes with site visits or other “boots on 

the ground” analysis when possible.  For 
instance, we visited SowGood management at 

its office prior to our coverage.  Subsequently, 

we also visited a handful of Five Below, Inc. 
(Nasdaq: FIVE) retail stores in and around us 

since we believe that is one of SowGood’s 

largest customers. Anecdotally, the product 
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was difficult to find.  Most notably at the store closest to us, it took three visits to finally find some (restocked) 

on the shelves. The photo above references that visit. Again, that is anecdotal, but it was our experience.  

Obviously, we find the above announcement constructive and further supportive of our notion that the 
Company is in the midst of an extraordinary revenue and earnings expansion. To that end, we expect the 

Company to operate through much of 2024 with at least double the capacity that it operated through 2023.  

Specifically, we know they will operate through F2024 with 6 driers, versus 3 dryers at the end of F2023. 

Moreover, as the recent announcement notes, they recently opened offices in Monterrey, Mexico, which to us 
(speculatively) ultimately looks like the precursor to a manufacturing addition. We will wait for further data 

points before we wade into that. Again, while it appears that the tea leaves are pointing to higher F2024 revenue 

results than we are projecting, we will also wait for a few more data points to recast the model.  In the 
meantime, we reiterate our Allocation of 6, and our 12-24 month Price Target of $23.00 per share.    

    

            

    

Projected Operating Model 
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General Disclaimer:  

Trickle Research LLC produces and publishes independent research, due diligence and analysis for the benefit of it investor base. 

Our publications are for information purposes only. Readers should review all available information on any company mentioned in 

our reports or updates, including, but not limited to, the company’s annual report, quarterly report, press releases, as well as other 

regulatory filings. Trickle Research is not registered as a securities broker-dealer or an investment advisor either with the U.S. 

Securities and Exchange Commission or with any state securities regulatory authority. Readers should consult with their own 

independent tax, business and financial advisors with respect to any reported company. Trickle Research and/or its officers, investors 

and employees, and/or members of their families may have long/short positions in the securities mentioned in our research and 

analysis and may make purchases and/or sales for their own account of those securities.  David Lavigne owns shares of Sow Good, 

Inc.  

Trickle Research co-sponsors two microcap conferences each year. Trickle Research encourages its coverage companies to present 

at those conferences and Trickle charges them a fee to do so. Companies are under no obligation to present at these conferences.  Sow 

Good has paid fees to present at past Trickle co-sponsored conferences and we will encourage them to do so in the future.  

 

Reproduction of any portion of Trickle Research’s reports, updates or other publications without written permission of 

Trickle Research is prohibited.   

All rights reserved.   

Portions of this publication excerpted from company filings or other sources are noted in italics and referenced throughout the report. 

 

Rating System Overview: 

 

There are no letters in the rating system (Buy, Sell Hold), only numbers. The numbers range from 1 to 10, with 1 representing 1 

“investment unit” (for my performance purposes, 1 "investment unit" equals $250) and 10 representing 10 investment units or $2,500.  

Obviously, a rating of 10 would suggest that I favor the stock (at respective/current levels) more than a stock with a rating of 1.  As 

a guideline, here is a suggestion on how to use the allocation system. 

Our belief at Trickle is that the best way to participate in the micro-cap/small cap space is by employing a diversified strategy.  In 

simple terms, that means you are generally best off owning a number of issues rather than just two or three.  To that point, our goal 

is to have at least 20 companies under coverage at any point in time, so let’s use that as a guideline.  Hypothetically, if you think you 

would like to commit $25,000 to buying micro-cap stocks, that would assume an investment of $1000 per stock (using the 

diversification approach we just mentioned, and the 20-stock coverage list we suggested and leaving some room to add to positions 

around allocation upgrades. We generally start initial coverage stocks with an allocation of 4.  Thus, at $1000 invested per stock and 

a typical starting allocation of 4, your “investment unit” would be the same $250 we used in the example above.   Thus, if we initiate 

a stock at a 4, you might consider putting $1000 into the position ($250 * 4).  If we later raise the allocation to 6, you might consider 

adding two additional units or $500 to the position.  If we then reduce the allocation from 6 to 4 you might consider selling whatever 

number of shares you purchased with 2 of the original 4 investment units.   Again, this is just a suggestion as to how you might be 

able to use the allocation system to manage your portfolio.  

For those attached to more traditional rating systems (Buy, Sell, Hold) we would submit the following guidelines. 

A Trickle rating of 1 thru 3 would best correspond to a "Hold" although we would caution that a rating in that range should 

not assume that the stock is necessarily riskier than a stock with a higher rating.  It may carry a lower rating because the 

stock is trading closer to a price target we are unwilling to raise at that point.  This by the way applies to all of our ratings.  

A Trickle rating of 4 thru 6 might best (although not perfectly) correspond to a standard "Buy" rating.  

A Trickle rating of 7 thru 10 would best correspond to a “Strong Buy" however, ratings at the higher end of that range would 

indicate something that we deem as quite extraordinary..... an "Extreme Buy" if you will.  You will not see a lot of these. 


